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Gives useful feedback on
 assignments?

Course overall?

Would you recommend this course?

Instructor overall? 

Gives e�ective lectures
or presentations?

Generates enthusiasm 
for the subject?

Facilitates discussion & 
encourages participation?

Christine Looser
Teaching Evaluations
Decision Making and Negotiation

How did the course change you?
I learned about the depth and breadth of negotiations 
and decision making in the world. I feel much more well 
equipped to tackle various challenges in this world.

This course changed the way I approach life and how I 
negotiate with people. It made me aware of my own 
biases and how I can catch my mistakes when I negoti-
ate. This course has made me braver and more forthcom-
ing because I now realize that there is a lot of value that 
we can get in life, if we are courageous enough to ask.

I learned that every situation in life is likely negotiable. To 
come away from the negotiation with the best outcome, 
it is very important to be overly prepared and to try to 
understand the counterpart as much as possible so that 
both people can walk away without feeling defeated. 
Although it seems like this is simply related to business 
negotiations, it is much more than that and Christine 
opened my eyes to that fact.

Please comment on this person's teaching.
Christine is energetic, positive, and always comes to class 
very prepared to not just teach, but to engage. She really 
puts herself out there and makes an e�ort to teach in a 
way that is interesting, but also academically rigorous.

Christine is a genius when it comes to classroom interac-
tion and engagement. This is the one class where you 
don't even realize how incredibly much you learned and 
grew, because you're too busy enjoying it.

One of my favorite professors at Harvard. She has a 
wealth of knowledge and questions I have that can be a 
stretch from the regular topic are often answered with 
references to other studies in the �eld and/or with a true 
invite to discuss in more depth at o�ce hours. 

What were the strengths of this course?
The course was a great mix (by design) of lecture and 
activities. We were able to experience what we read about 
and re�ect/apply it to our own lives.

Mondays were theory days and Wednesdays were practice 
days — I feel as if I learned a lot about the actual psycholo-
gy of how to negotiate (e.g. anchoring, heuristics, etc.), 
and I also got to put that theory into practice on Wednes-
days. The course was great at grounding negotiation 
techniques / strategies in the basis of scienti�c research.

Very interactive which helped illustrate the what we 
learned from the readings.
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